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Europe 
in million CHF 

January-June 
2007 

January-June
2006

+/-% April-June
2007

April-June 
2006 

+/-%

Net sales 5,065 3,980 +27.3 2,828 2,328 +21.5
Operating EBITDA 1,135 890 +27.5 700 599 +16.9
Operating profit 815 625 +30.4 537 463 +16.0

 
Operating EBITDA improved by 27.5 percent to CHF 1.135 billion. Internal operating 
EBITDA growth came to 13.9 percent. The higher costs of raw materials and energy were 
mainly absorbed by price adjustments. This and improvements in operating efficiency 
made it possible to maintain the previous year's margins. The results achieved by 
Aggregate Industries UK, Holcim France Benelux, Holcim Romania and Russian Alpha 
Cement improved substantially. 
 
The capacity expansion projects in France, Bulgaria, Romania and Russia continued as 
planned, with the main focus on installing new kiln lines and grinding facilities. The 
strengthened industrial base is aimed at maintaining efficient market supply in the future 
and at opening up new growth opportunities for the Group in these markets. 
 
Declining cement consumption in North America  
In the first half of 2007, the North American construction sector failed to make any 
significant headway owing to adverse weather conditions during the first four months of the 
year and the continuing decline in housebuilding. In the US, strong demand for commercial 
and industrial buildings and an improvement in the order situation for infrastructure 
expansion projects in the transport and utilities sectors picked up some of the slack. In 
Canada, building activity revived somewhat in Ontario and Quebec, the provinces of 
importance to Holcim.  
 
Due to weaker demand, Holcim US reduced lower-margin cement imports. The company 
saw the biggest decline in volumes along the river system in the Midwest. Also  
St. Lawrence Cement reported a decrease in cement sales volumes due to the further 
downturn above all in the markets of the northeastern US. 
 
Consolidated cement sales in this Group region declined by 13.8 percent to 7.5 million 
tonnes. In aggregates and ready-mix concrete, Aggregate Industries US felt the impact of 
the more difficult market environment in residential construction. The company maintained 
its market share, but product deliveries declined significantly compared with the first half of 
2006. By contrast, St. Lawrence Cement maintained its sales of aggregates in Canada and 
matched its high prior-year ready-mix concrete volumes. Meyer Material, which operates in 
the Chicago area and was integrated into Aggregate Industries US from mid-2006 onward, 
was unable to make up for the decline in aggregates sales in North America which fell back 
by 12.9 percent to 23.7 million tonnes. Sales of ready-mix concrete increased by 3.4 
percent to 3 million cubic meters. 
 
North America 
in million CHF 

January-June 
2007 

January-June
2006

+/-% April-June
2007

April-June 
2006 

+/-%

Net sales 2,253 2,376 -5.2 1,480 1,492 -0.8
Operating EBITDA 343 376 -8.8 326 299 +9.0
Operating profit 168 217 -22.6 230 218 +5.5

 




